Progressive Enhancements to
the AICA Genetic Evaluation
By Dr. Sally Northcutt, Genetic Consultant

Volume 20, Issue 1

Winter 2022

Published by the American-International
Charolais Association and Charolais Journal

CHAROLAIS
On the Edge Today

“DNA testing of registered Charolais
cattle has been on a rapid increase
and seamless incorporation of the
genotypes has provided genomic-enhanced EPDs along with timely
bi-monthly EPD updates.”
n page 1 n

“Progress doesn’t happen in a
vacuum. The Charolais breed is
more relevant today than ever
because of breeders and commercial producers that have been
and are willing to be present and
engaged with peers and industry
thought leaders. ”
n page 2 n

“In general, as you retain
animals, your likelihood of
making money goes up but
your risk goes up with it.”
n page 4 n

“…the industry slaughtered the largest number of beef cows since 2011,
a year when herd liquidation driven
by drought beginning in the Southwest and moving into the Midwest,
pushed U.S. cattle numbers to a 50year low by the beginning of 2014. “
n page 6 n

With the July 2021 rollout of the AICA
genetic evaluation update, breeders again
have access
to progressive
enhancements
to their genetic
prediction
tools. The
AICA membership has
historically
embraced new
technologies
Dr. Sally Northcutt
and revisions
to their national
cattle evaluation procedures to deliver
industry relevant EPDs to seedstock and
commercial cattle producers.
In recent years, the use of DNA technology has grown with the implementation of
single-step genetic evaluation procedures,
and Charolais breeders have capitalized on
this genomic application. DNA testing of
registered Charolais cattle has been on a
rapid increase and seamless incorporation
of the genotypes has provided genomic-enhanced EPDs along with timely
bi-monthly EPD updates.
The latest enhancements to the AICA
genetic evaluation are two-fold. First, the
genetic parameters utilized in generating
EPDs are updated. Secondly, the growth
and maternal predictions and TSI index are
delivered on a beef cattle industry relevant
base for genetic selection.
Genetic Parameter Revisions
It is important to periodically revisit the
heritability and genetic correlation
estimates that are represented in a genetic

evaluation. The AICA National Cattle
Evaluation (NCE) was well overdue for a
review of its genetic parameters, particularly for the growth traits. The latest
NCE update reflects revised structure for
weaning weight, yearling weight, and
maternal milk trait relationships. Specific
genetic parameters can be accessed at the
following link: https://charolaisusa.com/
genetic-evaluation.php
In the past, a strong negative genetic
correlation was set between weaning
weight (direct genetic effects) and milk
(maternal genetic). This strong correlation
was commonly evident when a sire was
characterized with high weaning weight
potential and his maternal milk EPD
would tend to be driven down numerically. This negative association between
weaning weight and milk was difficult
to explain in the real world, particularly
where contemporary weaning weights
for calves and daughters’ progeny were
being aggressively submitted by breeders.
The latest evaluation results reflect a zero
correlation between direct weaning weight
and maternal milk.
Another new element to the recent EPD
update is the softening of genetic
relationships between birth, weaning,
and postweaning gain traits. The correlation strength between birth weight and
subsequent growth measures is reduced.
Growth trait EPDs released under the
updated genetic parameters tend to move
more independently than in the past. Charolais breeders must continue to submit
large contemporary groups of growth
trait data to better leverage the evaluation
enhancements.
(continued on page 8)
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Historic Past—Bright Future
In his December 2021 Viewpoint,
J. Neil Orth, AICA retiring Executive
Vice President said, “The future of the
Charolais Breed is bright.” I couldn’t
agree more. In my first two months on
the job, I have been getting acquainted
with the AICA staff and absorbing as
much information as I can from Neil
Orth. As many of you know and some
of you witnessed, Neil was inducted into the Saddle & Sirloin Club in
Louisville, Kentucky on November
14th. This is a great honor for Neil who
served the AICA as Executive Vice
President for the past 21 years. Let me
offer my congratulations to Neil on a
job well done and a successful career
serving the beef cattle industry.
This fall, I attended the AICA meetings in Louisville, the American Royal,
and the North American International
Livestock Exposition (NAILE). I also
attended 7 Charolais sales and have
been on 20 herd visits in four states.
The enthusiasm and positivity of Charolais breeders and their outlook for the
future is very encouraging. I have been
genuinely impressed with the Charolais
herds I have visited. The quality of the
cattle has been outstanding.
In October, I went to the American
Royal to attend the 2021 Royal Breeders Bull Classic which included participation from 30 Classic Club members
from 11 states. I watched as these
breeders evaluated the bulls entered
in this year’s Classic and narrowed
the field to the top five bulls overall.
As a newcomer to this event, I was
impressed with the quality of the bulls
and the active participation of both the
Charolais breeders exhibiting bulls, as
well as those evaluating them. I took
in the 2021 Royal Collection Charolais Sale sponsored by the Missouri
Charolais Breeders Association. This

By Dr. Clint Rusk
Executive Vice President

sale provided an excellent offering of
Charolais genetics including: a pick
of the herd, donor cows, pick of one
herd’s bred heifers, pick of another
herd’s open heifers, the right to flush
a proven donor and several embryo
packages. With active bidding and
good participation, this sale generated a
strong average and good excitement for
the Charolais breed.
During my final day at the American
Royal, I attended the Junior Charolais
Heifer Show where Percentage Charolais heifers and Purebred Charolais
heifers were evaluated by Amanda
Schnoor from Chowchilla, California.
To say the least, this was a great set of
heifers shown by an outstanding group
of young Charolais exhibitors. Before
the show began, I was introduced to the
AIJCA Board. Wow—was I impressed
with this dedicated, hardworking
group of young leaders! They not only
assisted in the ring during the Junior
Heifer Show, but they also assisted
with the AICA National Roll of Excellence (ROE) Show and our promotional
booth. Their dedication, professionalism and teamwork were certainly on
display and they made me proud to be

associated with the Charolais breed.
The quality of the heifers and bulls
exhibited in the AICA National ROE
Show at the American Royal is to be
commended. These cattle were evaluated by Cheramie Viator from Tomball,
Texas who provided positive comments about the quality of the animals
and the leadership provided by J. Neil
Orth and his staff at the AICA. Likewise, the strong showing of Charolais
cattle exhibited at the NAILE a few
weeks later was also notable. Congratulations to all the Charolais exhibitors
at the American Royal and the NAILE.
A special shout-out to the Missouri
Charolais Breeders Association and
the Kentucky Charolais Association
for their support and involvement with
these important events.
Finally, I was very much inspired
by the leadership on display at the
AICA Fall meetings held in Louisville.
Several significant decisions were
made including: 1) Moving ahead with
the Canadian Charolais Association to
formulate a North American Genetic
Evaluation system for Charolais cattle,
2) embarking on development of a new
ad campaign and 3) entering into a cooperative agreement with NEOGEN to
develop a commercial platform. From
the AICA Board of Directors to committee chairs, committee members, and
the AIJCA Board, the Charolais breed
is blessed with outstanding leaders at
the helm. I enjoyed getting to know and
visit with many of you during the past
two months and I look forward to meeting many more Charolais enthusiasts in
the coming weeks and months. Thank
you for hiring me as your new Executive Vice President! I look forward to
your support and advice as we work
together to promote the attributes of
Charolais cattle.
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Powerful • Mature • Easy Traveling • Stout • Polled

185

BULLS
TWO-YEAR-OLD

54th Annual Bull Sale

March 26, 2022
TO REQUEST A CATALOG:

T.E. “Buddy” Westphal
Call or Text

cell: (406) 270-0222
email: buddy@vvcrbulls.com

Visit our Website:

www.vvcrbulls.com
AUCTIONEER:
Rick Machado
(805) 501-3210

FREE DELIVERY

44601 Valley View Road
Polson, Montana 59860
Ranch located 50 miles north
of Missoula, Montana
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Is Retaining Ownership on Calves Risky or Rewarding?
Tips for Deciding Whether to Retain Ownership Through Finish
By Paige Nelson

“Can I make more money owning my
cattle through the finishing phase?” is a
question contemplated by every cow-calf
producer around weaning time. The answer varies, and true to cattle production,
nothing is ever guaranteed.
Retaining ownership is a broad term
defined by the beef industry as a cow-calf
operator choosing to continue to own
calves postweaning for any length of time.
However, most often retaining ownership
means owning calves through the finishing
phase and selling them to a beef packing

plant. This is the definition that will be
used throughout this article.
Taking on Risk Often
Means More Profit
Jay Parsons, Ph.D. in the University
of Nebraska-Lincoln’s Department of
Agricultural Economics, says, “In general,
as you retain animals, your likelihood of
making money goes up but your risk goes
up with it.”
Data compiled by Minfeng Tang et. al.,
2016, in “Identifying Factors that Impact
Returns to Retained Ownership of Cattle”
found retained ownership returns were
positive nine out of 11 years, with an average return of $47.80 per head.
Black swan events like a
worldwide pandemic in 202021 are impossible to predict
and change prices for cattle
in the course of a few weeks,
or even days. Though often
volatile, the futures market
is a starting place for making
best-guessed decisions about
the profitability of retaining
ownership through finish.
Watching the live cattle

futures from month to month can indicate
finished cattle value.
Parsons offers this profit equation as a
place for producers to start.
Ending Value
– Beginning Value
– Cost
– Death Loss
Profit
At the start, only the Beginning Value
(what cattle are worth today on the cash
market) is known.
Unknown is:
Ending Weight
x Ending Price
Ending Value
Feed Cost
+ Other Operating Cost
(daily fixed costs)
+ Interest
+ Overhead
Cost
Death Loss

In Parsons’ opinion, whether or not to
retain ownership is really dependent on
the ranch’s relationship with risk. “The
tendency is, as your margin for error goes
up, your willingness for risk goes up. As
margin for error goes down, willingness
for risk also goes down,” he says. “Ask
yourself, how risk-loving are you?”
More Paydays
Risk isn’t novel to cattle producers. But
many depend on an annual check from the
sale of calves to pay the last year’s or next
year’s bills.
Getting paid for 2020’s spring calf crop
in fall of 2021?
That might be tough on the checkbook.
If financing is needed to put cattle in a
finish feedlot, a general rule of thumb is
for the customer to put down 30% of the
value of the cattle for equity.
Rick Miller, partner in White Sands
Enterprises, in Parker, Idaho, manages a
birth-to-finish commercial cattle operation.
“We really enjoy feeding our own cattle
on our home place, and we learn a lot and
make improvements with each year,” he
says. “What we have found, though, is our
(continued on page 16)

39th Annual Production Sale

Friday, January 28, 2022 • 1:00 p.m. MST
JAY and SUSAN SOREIDE

(701)523-5355 or Cell (701) 523-1323

Joy, Zach, Kaylee, Casey and Johnny Kinsey

Find us on Facebook

(701)523-4839 or Cell (701) 206-0610
8307 149th Ave. SW • Bowman, ND 58623

soreidecharolais@ndsupernet.com or joy_soreide@hotmail.com

IN OUR HEATED SALE FACILITY AT THE RANCH
3 Miles west, 1 ½ miles north & ½ mile east of Bowman, ND

Selling 65 Yearling Bulls • 5 Replacement Heifers
What can a Charolais Bull
do for you?

SCR Sir Big Ben 115 PLD Sire: WC Big Ben 9036 P BD: 3-2-2021

SCR Sir Superman 191 PLD

BW: 95 205: 747 Index: 107 CE: 5.2 BW: 0.9 WW: 64 YW: 115 MK: 17 TM: 49 TSI: 253.4 Sire: SCC Superman 61Z PLD PLD BD: 3-6-2020
BW: 85 205: 814 Index: 122 CE: 9.3 BW: 1.7 WW: 76 YW: 127 MK: 20 TM: 58 TSI: 265.9

Pounds, Pounds, Pounds!!
Heavier
weaning weights, better gains and
heavier yearling weights, no matter
when you market your calves pounds
matter! Hybrid Vigor is a proven game
changer for many cattlemen, adding that
cross bred factor brings out not just
heavier calves but more feed efficiency
and functionality we all need in these
changing times!

CHAROLAIS EDGE

Dennis Charolais Farms

BEEFGENE 1PM|Saturday, January 29, 2022
BULL SALE
Sulphur Springs Livestock Commission

Sulphur Springs, Texas

Selling 75
Breeding Age
Charolais Bulls
M960114|0057H|Sired by Wrangle up

BULLS

M953776|640|Sired by Maximo

m957571|H066|Sired by big ben

M953971|2040|Sired by Diego

M960092|063H|Sired by Swagger

M945844|301|Sired by Patriot

M957337|011|Sired by Absolute

Raised in large grass traps
Fed high roughage ration
No bulk feeders

For sale catalog
& more information,

contact:

DENNIS CHAROLAIS FARM
Eric, Angie, Haley & Brayden Dennis
170 Rock Bluff Road|Saint Jo, TX 76265
940- 841-2792|edennis591@
841-2792|edennis591 @yahoo.com
Videos of bulls will be posted on www.liveauctions.tv
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Nalivka: Looking Ahead into 2022—Stronger Markets and Increased Opportunity
By John Nalivka
Reprinted with permission from Drovers

The last two years may be the most
interesting and challenging that I have
observed over the last nearly 40 years of
market analysis, and years working on
large cattle ranches before that. I admit
that from perspective of the market outlook and this year’s drought, it is nice to
be at the end of 2021 and closing in on the
beginning 2022.
Let’s look at prospects for 2022. I begin
again by repeating markets are a function
of the dynamics of supply and demand—
period. While this may seem like one of
those overused statements made by economists, both have played an important role
in markets over the past six months as well
as the outlook going forward.
Beginning with the supply aspect, I
don’t think anyone would argue that cattle
numbers will be declining as low prices
and drought have both led to herd liquidation over the past two years.
Through the end of October, beef cow
slaughter was 10% higher than a year
earlier. In fact, the industry slaughtered
the largest number of beef cows since
2011, a year when herd liquidation driven
by drought beginning in the Southwest

and moving into the Midwest, pushed
U.S. cattle numbers to a 50-year low by
the beginning of 2014. Dairy cow slaughter is up 3% year-to-date while total cow
slaughter through October posted a 6%
increase from year-earlier and the highest
since 1996. Furthermore, we started with
nearly the same U.S. cattle inventory at
the beginning of 2011 as we did at the
beginning of 2020.
How about the other part of the breeding
herd—heifers? Heifer slaughter through
the end of October was the highest
since 2011. I am forecasting 2022 heifer
slaughter to be down 4% from this year
and just marginally higher than during
2012. Reduced cattle numbers for 2022
and likely through 2024 are evident. My
forecast or estimate for the January 1 total
cattle inventory is 91.25 million, down 2%
from the beginning of 2021, the lowest
since 2015, and 475,000 more than the
beginning 2012 cattle herd. That’s a lot of
numbers, but important as we look ahead.
I am forecasting 2022 cattle slaughter
to be down just over 2% from this year’s
3% increase with fed cattle numbers also
down 2% and cow slaughter down 4%
from a year earlier. While there is always
uncertainty with carcass weights, I would
expect weights to fall as fed cattle num-

44399 207th St. • Lake Preston, SD 57249

bers decline and feedlots are increasingly
current with show lists marketing into a
strong market. Also, feed costs and cost
of gain will continue to be relatively
high. So, assuming a 1% year-over-year
drop in carcass weights, beef production
in 2022 will be down 3% from my estimate for 2021.
Moving on to the next critical piece of
the puzzle—beef demand. I have consistently said in speaking with clients
this year, that while beef production will
be down in 2022, the outlook for prices
next year will be highly dependent upon
demand following this year’s surge as
consumers satisfied pent-up demand with
restaurants’ openings during the second-half of this year. In addition, buying
at the supermarket meat case was driven
by consumer preference in the face of
rising prices.  
If only we had to think about the
supply, but that is not the case as it takes
a consumer willing and able to buy your
beef. Demand was definitely increasing
and I would submit that consistent quality
has been the key. The $64 question was
still whether demand will hold steady into
2022. Other costs in the household budget,
particularly gas at the pump, are rising
sharply with inflation posting a 6% annu-

alized increase and the highest in 30 years.
I do believe, and I am assuming in my
forecasts, that even if demand weakens
somewhat, prices across the beef complex,
including fed cattle, feeders, and calves,
will post notable gains during 2022. This
is further supported by global beef demand. U.S. beef exports through September are up 21% from a year earlier with
the value of fresh and frozen beef exports
and variety meats posting a 40% increase
over the same period a year earlier. That
value of those U.S. beef export categories
is over $7 billion! Japan accounted for
24% of those exports while China’s share
grew from 2% for all of 2020 to 15% for
January to September 2021. That is solid
support to U.S. beef markets and will
continue as a significant contributor to
demand going forward.
The outlook for the industry is looking quite optimistic going into 2022 and
beyond both from the perspective of the
current cattle cycle and solid consumer
demand. However, I believe that the
impact of the last 18 months will lead to
many changes in the entire beef industry
through production and processing and,
last but not least, retailers and foodservice who put that product in front of
the consumer.

Jeff & Linda Stewart • Katherine Haler • Matt & Jackie Clark
Jeff’s Cell 605-860-1187 • Katherine’s Cell 507-215-1470 • Matt’s Cell 605-690-1676
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Pen-Side Test for Bovine Respiratory Disease May Save Cattle Industry Millions,
Reduce Antibiotic Use

Progressive
Enhancements…
(continued from page 1)

Industry Relevant EPDs
for Charolais Cattle
The correct use of EPDs is to focus on
differences between animals or comparisons to breed averages, as well as the use
of percentile rankings. Yet, commercial
producers seeking Charolais genetics may
still be influenced by the numeric presentation of selection tools. With the popularity of Charolais genetics in the commercial
industry and the need to update the EPDs
for industry relevance, the latest NCE update has a modern delivery of growth trait
EPDs. While no changes are evident in the
birth weight EPDs, the weaning weight,
yearling weight, milk, and total maternal
EPDs are updated.
Breed averages and percentile rank
tables also illustrate the new presentation
of AICA selection tools. As one would
expect, the Terminal Sire Index (TSI) values are retooled with these revisions. The
link for http://search.charolaisusa.com/
provides statistics for this and future NCE
updates and is a good reference point for
AICA evaluations.
Best Use of AICA Selection Tools
While the update to AICA NCE results

Purdue University Agriculture News

paints a more modern characterization of
Charolais cattle, it is important to remember the key basics about use of EPDs:
• EPDs, or expected progeny difference, are to be used to sort out relative
differences among animals.
• Breed average EPDs are a key
resource in understanding cattle evaluation population for animal classes
such as active sires, active dams, and
nonparent animals.
• Percentile rank tables are an excellent
resource for reviewing the distribution
of various traits, rather than focusing
on absolute numeric values of EPDs.
The goal of these changes is to improve
the genetic predictions on the growth traits
in the Charolais breed. The drive by breeders to adopt technology and provide genomic-enhanced EPDs in a user accepted
format will continue to positively impact
production systems in the beef industry.

Sous-vide cooking inspired an idea that
took promising technology out of the lab
and into the barn. Researchers at Purdue
University successfully developed an
onsite bovine respiratory disease test that
provides results within an hour.
The team of researchers has been steadily advancing the point-of-care technology
to address the disease, which is the most
common and costly disease affecting cattle
in the world.
“We wanted to see if the technology is
tough enough for the farm and how messy
we could get,” said Mohit Verma, assistant
professor of agricultural and biological
engineering, who led the research. “We
weren’t overly cautious with cleanliness
because we want the test to be easy to use.
Respiratory disease can quickly spread
from animal to animal, and it can be
devastating. Quick diagnosis leads to the
proper treatment and reduces unnecessary
use of antibiotics.”
The team also added an easy-to-read
color change from red to yellow to indicate the test results, he said. A paper detail-

ing the work was published in the journal
“Veterinary Research”.
“We’ve been working to improve our
test to get it out of the lab and into the
hands of farmers and veterinarians, and
it worked very well in the field,” Verma
said. “One key to achieving this advancement was using a sous-vide water bath to
maintain the temperature needed for it to
work, around 149 degrees Fahrenheit. My
brother was doing sous-vide cooking and
the idea just clicked. It is something easy
to bring to a farm, fill with water and allow
the test to be run.”
Bovine respiratory disease, or BRD,
is responsible for half of all cattle deaths
from disease in North America and costs
the beef industry $900 million annually, he
said. Several strains of bacteria and viruses
can cause the disease, which makes it
difficult to effectively treat.
“Some of the bacteria that cause BRD
have become resistant to certain antibiotics,” Verma said. “Unfortunately, because
the standard test can take several days to
provide a result, the farmers need to treat
the cattle before they know the pathogen
(continued on page 14)
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33rd Annual Bull Sale

FRIDAY, FEBRUARY 11, 2022

Reeder, ND

1 p.m. (MST) • Bowman Auction Market
Bowman, ND

SELLING 70 PUREBRED YEARLING CHAROLAIS BULLS
ALSO SELLING 5 YEARLING HEIFERS FROM THE HEART OF THE HERD
Ultrasound Carcass Tested • Bulls Fed Free Until April 1
Free Delivery Within 250 Miles • Satisfaction Guaranteed

HC Legendary 5013 Pld
M868733
BW:-3.7 WW:68 YW:136 M:14 TM:47 SC:1.3
TSI:281
VERY COMPLETE SIRE- SUPER CALVING EASE WITH
TOP GROWTH- DAUGHTERS ARE GREAT

RC Elks 777 Pld
M903526
BW: 0.7 WW:78 YW:147 M:23 TM:64 SC:1.4
TSI:288
EASY CALVING WITH SUPER GROWTH

HC Legacy 7039 Pld
M899294
BW:2.0 WW:69 YW:124 M:26 TM:61 SC:0.8
TSI:261
CALVES ARE SMOOTH, COME EASY AND GROWDAUGHTERS ARE AWESOME WITH SUPER UDDERS

HC Polar Express 5052 Pld
M865400
BW:3.1 WW:96 YW:176 M:17 TM:65 SC:1.9
TSI:309
NO. 1 YW AND TSI SIRE IN THE BREED- CALVES ARE
SMOOTH AND EASY CALVING WITH TREMENDOUS
GROWTH FROM START TO FINISH

Thank you to all our past customers and new customers.
Wishing everyone a blessed and prosperous 2022.
Ryan and Rhonda Honeyman
701-928-0788 • 701-853-2870 (home)

Blake Honeyman
701-206-0272

1006 11th St. NW • Reeder, ND 58649
honeymancharolais@hotmail.com

Keys Hooray 177G Pld
M930805
BW:0.6 WW:67 YW:138 M:15 TM:49 SC:1.0
TSI:280
SUPER CALVING EASE AND GROWTH IN ONE
PACKAGE- CAVES ARE STYLISH AND DEEP- HIS 1ST
CAVES SELL
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765-376-8784

Online Auction
MARCH 21, 2022

BRENTS CONFIDENCE 112P
B3R F613 confidence x Free Lunch

BRENTS ULTRALIGHT 155P
WC Rushmore 6548 x LT Citation
Top 1% of the breed for CE and BW

OTHER SIRES REPRESENTED—
EC Evolution 691
BCC5 Bullard Cool Runnings.

BRENTS CONFIDENCE 163P
B3R F613 confidence x blue value
Top 30% CE; Top 10% WW, YW, AND TSI

All Bulls Sell Fully Guaranteed
Complete performance data
Ultrasound data available
Semen tested with a first season guarantee
Flexible delivery options

Matthew Brent
22 County 657 Avenue,
Alton, KS 67623
(785) 984-2392
mpbrent@ruraltel.net
www.BrentCharolais.com

Friday, April 8, 2022

CHAROLAIS EDGE

LT RANSOM 8644 PLD M914463

CE: 5.5 II BW: -0.5 II WW: 59 II YW: 95 II M: 27 II TSI: 240

MARBLING (TOP 8%) BUILT IN

LT MARICOPA 4194 PLD M852864

CE: 17.5 II BW: -6.7 II WW: 56 II YW: 96 II M: 21 II TSI: 237

TOP 1% CE, BW

HTA UNDEFEATED 8115 F M924864

CE: 3.1 II BW: 0.8 II WW: 62 II YW: 110 II M: 21 II TSI: 250

CANADIAN BRED OUTCROSS

RBM FARGO Y111 PLD EM809088

CE: 7.4 II BW: 0.6 II WW: 77 II YW: 148 II M: 24 II TSI: 281
GREAT DAUGHTERS – HIGHLY PROVEN

70 YEARLING CHAROLAIS BULLS SELL SATISFACTION GUARANTEED

OUR GENETICS ARE WORKING ACROSS THE U.S.

FEED EFFICIENT II LOW BACKFAT II HIGH DRESSING % II QUALITY PREMIUMS
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WAGNER CHAROLAIS
11th Annual Bull Sale
April 14, 2022

At the Ranch and Online

RESOURCE

60 pasture raised 18-20 month old bulls
Performance with Calving Ease, Longevity and Docility
Featuring 15 Resource sons

Bob & Jan Wagner
18025 County Road 128 Nunn, Colorado 80648
(970) 420-2336 bob@wagner-ranch.com

A

page 12

C

Cobb Bull Charcross calves = more pounds = more $$’s/head
See the valuable difference using Cobb Charolais bulls

All one brand and
home raised.

SPRING BULL SALE
Saturday, April 16th 2022
63rd

125 Bulls Sell Western Livestock, Great Falls Montana

Internet Bidding Available *** Bulls Guaranteed *** Free Trucking 1st 600 miles

Uniform muscular Cobb bull sired cross feeder calves • Pocha Ranches, Helmville, MT

COBB CHAROLAIS RANCH
Box 348, Augusta MT 59410
John & Cheryl: 406-562-3670
Mike & Sarah: 406-562-3694
VIEW BULL VIDEOS: cobbcow1@3riversdbs.net
cobbchar@3riversdbs.net
www.cobbcharolais.com

CHAROLAIS EDGE

page 13

• 2 0 TH A N N U A L B U L L S A L E •

ranch

SCHRADER

TUESDAY, MARCH 15, 2022 | 1:00 PM AT THE RANCH

Top End Bid Off | 80 Charolais & SimAngus Bulls on Test

Charolais Sires: LT Affinity, LT Patriot, LT Anthem, TR CAG Carbon Copy, TCCS Saint Christopher
Simmental Sires: OMF Epic, TJ Gold, CCR Cowboy Cut, KCC1 Exclusive

QUALITY... NO MATTER WHAT COLOR

Request ga today
catalo

www.schraderranch.com
LT Affinity

TR CAG Carbon Copy

CCR Cowboy Cut

For more sale information,
videos & the sale catalog visit our website

www.schraderranch.com

KCC1 Exclusive

SCHRADER RANCH

Spencer, Laci, Weston & Josi Schrader
Home. 785-488-2135 | Spencer. 785-488-7204
2118 Oxbow Road Wells, Kansas 67467 | schrader@twinvalley.net
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BRD…

(continued from page 8)

responsible. This can lead to use of an
ineffective antibiotic or overuse of antibiotics.”
The technology created by Verma’s
team can identify three strains of bacteria
among the top four that cause BRD: Pasteurella multocida, Mannheimia haemolytica, and Histophilus somni.
A nasal swab collects the needed
sample, and the swab is put into a small
vial with corresponding primers and
reagents developed by the team that serve
as biosensors for the bacteria. The vial
and its contents, which is called an assay,
are heated in the water bath to enable the
chemical reactions. If the bacteria for
which the test is designed is present, the
assay changes color.
The technology tests for DNA from the
bacteria and uses a method of nucleic acid
amplification called loop-mediated isothermal amplification, or LAMP. When the
bacterial DNA is present, LAMP amplifies
it. As the level of nucleic acid increases,
it changes the pH of the assay, which triggers the color change.
The advantage of LAMP over other
methods is that it does not require extraction and processing of the samples,
which can be lengthy and expensive, and

29th A N N U A L

it produces results in under an hour, Verma
said. Its results matched those from a polymerase chain reaction, or PCR, test 60% to
100% of the time.
Ana Pascual-Garrigos worked on the
project as an undergraduate student in
biochemistry and is first author of the
paper. Additional members of the research
team and co-authors of the paper include
Jennifer Koziol, from Purdue’s College
of Veterinary Medicine; Aaron Ault,
from Purdue’s Elmore Family School of
Electrical and Computer Engineering;
Timothy Johnson and Jon Schoonmaker
from Purdue’s Department of Animal
Sciences; Deepti Pillai from Purdue’s
Department of Comparative Pathobiology;
and Murali Kannan Maruthamuthu, Josiah
Levi Davidson and Grigorii Rudakov from
Purdue’s Department of Agricultural and
Biological Engineering.
“It was exciting to be working toward a
product that could greatly impact the cattle
industry,” said Pascual-Garrigos, who is
now pursuing her Ph.D. at the University
of Cambridge. “This research shows it is
possible to have more point-of-care solutions around the globe.”
Verma and his team advanced the technology to this stage through a $1 million
USDA-NIFA grant. In a parallel project,
Verma is using the same technology for a
saliva-based test for COVID-19. The BRD

60 Bulls Sell

Hard Working Bulls Built For The Commercial Industry

Saturday, March 5, 2022

1 p.m. • PF Sale Facility, On the Farm • Mtn. Grove, Mo.

Including the Peterson Red Hots — Charolais x Red Angus Composites
Real world production. Bulls developed in the Ozarks on fescue.

• Select from Sire Groups
• Delivery to adjoining states
• Complete Perfomance Data
• Guaranteed Trich and BVD Free
View Catalog Online at:
www.charolaisusa.com
SALE MANAGER:

Clilfford Mitchell
(405) 246-6324
ccmosu@msn.com

Peterson
Farms
Charolais
Steve & Sandy Peterson
Jeremiah, Andrew & Joey

8767 Outer Road • Mtn. Grove, MO 65711
(417) 926-5336 • (417) 259-1493
Registered Charolais Breeders

Guest Consignor —

Luke & Victoria Peterson
(417) 259-0036

technology is part of his startup company
Krishi Inc. The startup received $100,000
from the Purdue Ag-Celerator fund earlier
this year.
The next step in their pursuit of putting
the technology into the hands of veterinarians and farmers is to develop paper test
strips. These strips could include multiple
assays, such that one strip could identify

the presence of several different pathogens. They also plan to apply the same approach to tests for other infectious diseases
in cows and pigs, and to investigate the
potential for detecting food contamination.
“This platform is very versatile,” Verma
said. “We just need to change the matrix we are using—develop new primers
and assays—for different pathogens. We
are working to apply our technology to
address other health issues, and we believe
it has potential for quick detection of new
viruses to help prevent global pandemics.”
The preliminary research Verma’s
team conducted to obtain the $1 million
USDA-NIFA grant was funded by a
startup Agricultural Science and Extension
for Economic Development (AgSEED)
grant. AgSEED was established through
Crossroads funding from the Indiana
legislature to foster the state’s leadership
in plant and animal agriculture and rural
growth. Verma also received seed funding
from the Disease Diagnostics INventors
Challenge, created by the Purdue Institute of Inflammation, Immunology and
Infectious Disease in partnership with the
Department of Comparative Pathobiology, which contributed the funds to realize
the pilot project; the Indiana Clinical and
Translational Sciences Institute; and the
Indiana Consortium for Analytical Science
and Engineering.
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Retaining Ownership…
(continued from page 4)

cattle do better when we don’t push them
too hard.”
For Miller, that means feeding his
March and April born calves until they
reach finished weight sometime in
August through November the following year. The nearest packing plant is
200 miles away. When the cattle reach
a finished weight of 1,300 to 1,400 lbs.
they are shipped a truck load at a time.
Instead of one or two big pay days a
year, Miller gets a check each time he
ships a load of cattle.
“This type of marketing cattle gives
us a little more leverage,” says Miller.
“I watch the live cattle futures, and
when they are going up, I schedule a
load with the plant. It’s not perfect, but
I can at least aim for the hills in the
market rather than the valleys.”
Ted Blackstock, owner of Blackstock
Ranch near Marsing, Idaho, finishes all
of his commercial calves, a few that he
buys, in a custom feeding lot. However,
the transition from weaned-calf sales to
100% retained ownership through finish
didn’t happen overnight.
It began with Blackstock feeling unsatisfied about the weighing conditions
required of his calves when they were
sold via video sale. In 2005, he decided
to change things.
“We tried feeding our calves once and
we really liked it. Now, everything gets
finished. It took us a while to get everything moved over to where everything
gets fed,” says Blackstock.
As for the pay, he admits he wasn’t
much of a cattle marketer to begin
with. Retaining ownership and participating in an all-natural branded beef
program has allowed Blackstock to
manage his risk across several harvest
days and prices.
“I just don’t have to stress over the
price that we’re going to get because
we’re going to hit three or four different
markets with them, so you’re getting
what the cattle are exactly worth.
There’s ups and downs, but it seems like
all but a couple of times, we’ve made
money doing it. It may have only been
$20 a head, sometimes, but it’s always
paid to do it. And even in this terribly
unusual year, we are still profitable!”
West-central Alabama commercial
cattle producer, Roscoe Harvell, pores
over each closeout report on his finished
cattle. He knows the genetic makeup of
his herd inside and out and is concerned
about the price of beef on harvest day
but more interested in making sure

his cattle are finished enough to grade
exceptionally well.
He has bred for heavy muscle in his
cattle. When trusted feedyard manager,
Ken Burch, calls to say he thinks a pen is
ready, Harvell tells him to feed the cattle
another two weeks.
“The animals may look fat because of
how heavily muscled they are and they
can stand another two weeks,” explains
Harvell. “We study these cattle. We use
all the tools that we can find on them.
We use the U.S. Premium Beef data that
has the complete carcass data that comes
back on them.”
According to all three ranchers, the
risk associated with raising and finishing
their cattle is balanced with marketing
flexibility and premiums for high quality
beef. Building relationships with feedlot
managers sure doesn’t hurt either.
Quality Control on Both Ends
Picking the right feedyard for your
calves is probably just as important as
picking their sires.
JW Wood is the feedlot manager for
Boise Valley Feeders in Parma, Idaho.
Seeing cattle succeed in his yard is the

ultimate goal. He does that by being
concerned about his customers.
Boise Valley, says Wood, was built for
custom feeding cattle. Many of the pens
are smaller than average to accommodate
the smaller ranches that want to finish
their cattle.
“Whether it’s a mixed lot or just a set
of steers or just a set of heifers. We do
try to cater to them as best as we can,”
says Wood.
Size, age, weight, it doesn’t matter to
Wood. He’ll take anything you send him.
“We don’t care if it’s an unweaned
calf; if it’s a steer off of grass; if it’s a big
heavy thing out of a grow yard. We’re
happy to do whatever,” he says.
Wood’s feedyard isn’t unique in that
regard. According to the Texas Cattle Feeders Association, most feedlots
will partner with smaller operations to
purchase enough extra cattle to fill the
pen. If a producer would like to finish
some cattle but needs cash flow, feedlots
will purchase a portion of the cattle and
custom feed the retained number.
The goal, for Wood, is that his yard is
agile enough to meet the demands of any
of his customers. He recognizes that most

ranches retain ownership for the closeout
data they get back on their finished cattle.
This helps them make management decisions on the ranch, he notes.
Because ranchers are most often
looking for data that either validate their
management decisions or cause changes
to be made, Wood feels it is important
to have ongoing communication. He
visits with owners prior to any shipment
of cattle to make sure they feel good
about the cattle / market. He’ll also call
if he starts to see health challenges in
the cattle.
After four years, at the same feedlot
in a neighboring state, Blackstock only
physically sees his feedlot cattle when he
delivers additional calves. What’s more,
Harvell sends his cattle to Kansas—three
states away from home. Both ranchers
have complete trust in the decision making happening a long way from home.
The cattle industry is more about
relationships with people than anything
else. Burch is the manager of Beefland
Feed Yard, where all of Harvell’s cattle
are sent. Burch proved his dedication to
customer success when he entered one of
Harvell’s finished steers in the 2015 Beef
Empire Days competition.
“He said, ‘If you don’t mind, we’ve
got a calf here that we would like to
enter into that competition,’” remembers
Harvell of Burch’s phone call.
“I really didn’t know anything about
Empire Days. I didn’t understand any of
the importance,” Harvell admits.
“I told him, ‘Ken as long as you feel
comfortable with it and you think the
steer is going to be presentable, that’d be
fine.’ So, he entered the steer.”
The Harvell steer earned Grand
Champion Carcass, the Cargill® Meat
Solutions Award and became the overall
2015 Beef Empire Days Grand Champion Steer.
Facts to note: Miller, Blackstock and
Harvell all use registered Angus bulls
and maintain an all-but purebred Angus
cow herd. Proven genetics matter when
selling finished cattle in a grid-based
pricing system. Retaining ownership
adds risk to the profit equation, delays
payment on calf crops, requires locating a feedlot and extends management
beyond weaning. It provides marketing
flexibility and feedback on genetics and
management decisions within the cow
herd. It is always an option for those
willing to give it a go.
Editor’s note: Paige Nelson is a freelance writer and cattlewoman from Rigby,
Idaho. This article originally appeared in
F&R Livestock Resource.
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Annual Production Sale
Sunday,

March 13, 2022
1:00 PM DST

At the Ranch, 25 Miles NW of Watertown, SD

Selling-

RBM Keystone H41

RBM Fargo G120

Commercial
Open Heifers

Yearling Angus Bulls

M943428

EM926387

100

75

• Sons Sell!

20

Yearling Charolais
Bulls

RBM Fargo Y111 EM809088

RBM 5100 RHINESTONE E32

EF1240404•

Sons Sell!

Mike & Ryan Bergh Families
44115 155th St
Florence, SD 57235
Volume bull discounts • 150 miles free delivery
Ultrasound data • Semen tested • Feed’em free til May 1

Mike: 605-881-1652
Ryan: 605-881-7499
rbmlive@itctel.com

www.rbmlivestock.com
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Charolais & Simmental Genetics
Tuesday

page 19

42nd Annual
Production Sale

March 1, 2022 1:30 p.m. Kist Livestock, Mandan, ND

Raising Charolais since 1958 and Simmentals since 1968.
A special thank you to all our present and new customers.
Other Sires Include— CCC REVIVAL 8121P ET, DCR MR SIR DUKE E27, DCR
MR GILMORE G356, DCR MR RED MORGAN G141, DCR MR GLADSTONE
RIDGE G86, LEACHMAN FREEDOM PO32E, LT RANSOME 8644, TRI-N CAPTIAN
MORGAN 340A.

DCR MR PATRIOT J1 ET EM959737

BD: 1/15/2021 AWW: 836 Sire: LT PATRIOT 4004 PLD
Dam: DCR MS CARBON COPY G3
EPDs: BW: -2.4 WW: 64 YW: 119 MLK: 25
MTL: 7.2 TSI: 259.1 Top 20%

DCR MR GENERAL RIDGE J118 M959740
BD: 2/12/2021 AWW: 870 Sire: DCR MR GENERAL
RIDGE G117 Dam: DCR MS TUFF UNO D453
EPDs: BW: 0.8 WW: 76 YW: 126 MLK: 29 MTL: 8.9
TSI: 261.52 Top 15%

Selling Top Genetics in Both Breeds

100 Spring Charolais Bulls Avg. AWW: 815 lbs.
60 Spring Simmental Bulls Avg. AWW: 820 lbs.
5 Open Charolais & Simmental Heifers

DCR MR CARBON COPY J7 M959738

DCR MR GENERAL RIDGE J19 M959736

DCR MR RAINMAKER J189 M959922

DCR MR PATRIOT J244 ET EM959741
BD: 2/28/2021 AWW: 911 Sire: LT PATRIOT 4004 PLD
Dam: WCF MISS FASTTRACK 012
EPDs: BW: -0.2 WW: 68 YW: 129 MLK: 27
MTL: 3.4 TSI: 270.33 Top 5%

BD: 1/30/2021 AWW: 807 Sire: TR CAG CARBON
COPY 7630E ET Dam: DCR MS TANK G317
EPDs: BW: -2.4 WW: 61 YW: 114 MLK: 27
MTL: 7.4 TSI: 256.64 Top 25%

BD: 2/23/2021 AWW: 872 Sire: CML RAINMAKER
948G Dam: DCR MS SUBSTANCE F294
EPDs: BW: 2.6 WW: 67 YW: 81 MLK: 16 MTL: 4.9
TSI: 207.65

BD: 2/1/2021 AWW: 878 Sire: DCR MR GENERAL
RIDGE G117 Dam: DCR MS 742 MAGIC LADY Z147
EPDs: BW: 0.4 WW: 65 YW: 116 MLK: 29 MTL: 8.2
TSI: 258.66 Top 20%

Doll

Charolais Ranch
DCR MR SILVER STATE J249 M959742

BD: 3/1/2021 AWW: 936 Sire: WCF MR SILVER GUN
467 Dam: MS IKE ALL STATE 3159
EPDs: BW: 2.8 WW: 86 YW: 153 MLK: 27 MTL: 6
TSI: 291.2 Top 1 %

Directions:
West of Bismarck, ND.
Take I-94 to exit 134.
Go 2 miles north 1 mile west.

Raising top Charolais since 1958.
Visitors Always Welcome.
www.dollfarms.com
3991 36th Street
New Salem, ND 58563
dollfarm@westriv.com
dollboyz@westriv.com

DCR MR WRANGLER J15 M959739

BD: 1/31/2021 AWW: 913 Sire: WR WRANGLER
W601 Dam: DCR MS RIDGE G244
EPDs: BW: -2.8 WW: 74 YW: 117 MLK: 28
MTL: 9.5 TSI: 255.34 Top 30%

Charles and Pamela Doll 701-843-8673
Harlan and Jodie Doll 701-843-8771
David and Donna Doll 701-843-7947

