The Charolais Role in
Integrity Beef Alliance
Alliance offers beef producers a simplified management
system and creates value-stacked calves.
By Paige Nelson
Photo credits: Robert Wells, Rob Mattson and staff
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CHAROLAIS
On the Edge Today

“We see these high premiums
because we’re stacking all those
traits that the buyers want…
calves are weaned for 60 days,
bunk and trough broke. They’ve
had all the vaccines.”
n page 1 n

“Any effort at delaying cattle
sales, or purchasing cattle for
later sale at heavier weights,
exposes an operation to both
up-side and down-side risk.”
n page 6 n

“A good poker hand in our
current marketing environment
is economic viability, environmental responsibility and
communication. Add the ‘river
card’, Charolais, and we have
a royal flush!”
n page 2 n

“There are plenty of fall calving
operations who are looking to
bolster their numbers and bring
in bred females as opposed to
carrying over an open female
throughout the season waiting
for the next breeding season…”
n page 14 n

Robert Wells serves as a Noble Foundation livestock consultant and Integrity Beef
Alliance executive director and has been with the organization since 2005.

Why participate in a value-added traits
marketing program? Robert Wells, Noble
Foundation livestock consultant and Integrity Beef Alliance executive director, says,
in today’s depressed cattle market, “Why
wouldn’t you?”
As a consultant for beef producers,
Wells finds motivation in ensuring that
“his ranchers” are profitable.
“These low markets highlight the
difference between those people that are
operating in the red and are paying to be a
rancher. I don’t want my guys to pay to be
a rancher. I want my guys to be profitable
and be a rancher at the same time. This
program does that,” he states.
Integrity Beef Alliance
The Integrity Beef Alliance is a Value
Added Calf (VAC) program fully supported by the Noble Foundation. The alliance
is headquartered in Ardmore, Okla., but is
open to producers located in the Southern
Great Plains region. Alliance members
work directly with Noble Foundation livestock consultants. Because both the Noble
Foundation and the Integrity Beef Alliance
are not-for-profit tax entities, all services
provided by livestock consultants are free
of charge.
There is not a number-of-head requirement to be enrolled in the alliance.
It is also worth noting that a board of
directors comprised of cow-calf ranchers
governs the alliance.

“The (Integrity Beef Alliance) board of
directors puts a lot of value on the name
Integrity and Integrity Beef, so they expect
all members to uphold the values of the
organization and the protocols of the organization,” says Wells.
For the last 16 years, Integrity Beef
Alliance has worked to incorporate industry-established best management practices
into a management system for producers.
The mission of the alliance is to help
cow-calf operations make more money
and supply the feeder segment with a high
quality, uniform, value-added and preconditioned animal, ready to perform in the
feedyard.
By issuing clearly defined genetic,
health, nutrition and overall management
protocols to members, the alliance has
established a brand quality that the feeding
segment can’t ignore.
By marketing what Wells refers to as
“value-stacked” calves to the feeders, alliance members garner on average an 8 to
10 percent premium over non value-added
calves, annually.
“We see these high premiums because
we’re stacking all those traits that the
buyers want,” notes Wells. “The calves
are weaned for 60 days, bunk and trough
broke. They’ve had all the vaccines.
(Continued on page 4)
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Texas Hold ’Em
Ever play poker? It’s likely most of us
have played a hand or two for nickels,
dimes, quarters or maybe, the big spenders, play for a buck. Other than our pride,
if we didn’t win, the loss didn’t hurt too
badly.
Chris Moneymaker, 2003 World Series
of Poker Champion, once said, “The
beautiful thing about poker is that everybody thinks they can play.” Between
market volatility, consumer, social and
governmental pressures, many aren’t sure
if they’re unwilling participants in a high
stakes poker game or Russian roulette!
Sustainability is an adjective that has become such a catch all for anyone wanting
to imply their product is more wholesome
and responsibly produced than the next
person’s product. Make no mistake, real
sustainability is absolutely critical to our
existence as food producers as well as a
civilization. The fact is the beef industry
has been sustainably producing beef for
nearly two centuries.
According to 2015 National Cattlemen’s
Beef Association statistics, the economic
impact of beef production was $88.25
billion. U.S. beef production was 23.69
billion pounds. Beef production represents
the largest single segment of American
agriculture. And, American beef producers
have continually met, by anyone’s definition, sustainability challenges to produce
an adequate supply at an affordable price,
while protecting and improving resources.
As science and technology have
advanced and better management practices evolve, most progressive producers
embrace and implement new tools. Jude
Capper, Ph.D., is a sustainability consultant and adjunct professor of animal
sciences, Washington State University. Dr.
Capper has written or coauthored more
than 70 papers and presented in over 30
countries on the topics of sustainability,

By J. Neil Orth
AICA Executive Vice President

nutrition and the environmental impact of
animal production. Through her own admission, what began as Jude’s postdoctoral
research, has become a passion. She has
dedicated nearly a decade, since her arrival
at Cornell University in 2006, communicating to anyone listening, that “all beef
production systems can, will and should
be sustainable if three things are in place.”
First component is economic viability.
Relatively new to the sustainability equation is environmental responsibility. Third
and most importantly is our willingness to
communicate with the consumer.
Recent environmental debates in much
of beef cattle country focuses on the best
management practices for much of the
nation’s vast grasslands. To burn or not
to burn. Although pasture burning in the
early spring throughout the Kansas Flint
Hills has been routine since the buffalo
roamed, the practice has been under fire
the past few years as the Environmental
Protection Agency continues attempts to
impose unscientific, ideological restrictions on millions of acres of food animal
production lands.
Speaking directly to Dr. Capper’s second sustainability tenant, environmental
responsibility, Clenton Owensby, Kansas
Future Issues

State University, discussed pasture burning
issues at the annual KSU Beef Stocker
Field Day. Owensby was a member of a
four-man panel that talked, from a scientific as well as a practical perspective, about
the benefits of burning the Flint Hills pastures. Owensby discussed a 17-year study
that documented an increase of 32 pounds
per head for steers grazing on burned
versus unburned pastures. Mike Collinge,
a Kansas stocker operator, told the group it
was his experience that grazing on burned
pastures added 55 pounds per head to his
stockers coming off the Flint Hills. Even
if we average the pounds and assume
more than 40 pounds could be added to
every head that grazed the 6 million Flint
Hills acres for 120 days in the summer,
the economic impact is staggering. The
environmental responsibility debate should
be rendered moot.
Where does Charolais fit? In all the
sustainability discussions, the question
of Charolais as a sustainable, responsible
genetic option is irrefutable. For those
fortunate to head west across Kansas in
the spring, the presence of Charolais in the
herds of fresh stockers just turned out in
the lush Flint Hills is dominant. Keep driving to the feedyards in western Kansas and
again you will see Charolais preference
among the feeding sector is obvious.
Through Capper’s extensive research,
she stresses the fact that the beef industry
and the entire food production complex
are doing it right. However, our deficiency
as communicators leave the doors wide
open for those with other agendas to tell
our stories and plant the seeds of doubt,
misinformation and mistrust.
A good poker hand in our current marketing environment is economic viability,
environmental responsibility and communication. Add the “river card”, Charolais,
and we have a royal flush!
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Dennis Charolais Farm & Guests

BeefGene Bull Sale
Saturday, January 28, 2017 Sulphur Springs Livestock Commission Sulphur Springs, Texas
1 p.m. Lunch Provided

Selling 60+ Breeding Age Charolais Bulls
15-22 months of age

Selling 15 Heifers Uniform – Cowmakers

● Raised in large grass traps
● Fed high roughage ration
● No bulk feeders

Lot 1
M880897 Sired by Relentless

Lot 9
M880904 Sired by Wrangle Up

Lot 7
M880997 Sired by Wrangle Up

Lot 11
M880895 Wrangle Up x Relentless

Lot 6
M864552 Sired by Three Trees Wind 2638

For a sale catalog or more information, contact:

Lot 18
M882042 Sired by FH-DCF Cowboy

Dennis Charolais Farm
Eric, Angie, Haley & Brayden Dennis

170 Rock Bluff Road, Saint Jo, TX 76265
(940) 841-2792 • edennis591@yahoo.com

Videos on select bulls will be posted
on the Dennis Charolais Facebook
page two weeks prior to sale.

Guest Consignors: Dove Estate Partners, Skeans Cattle Co., Happy 11 Charolais, Idle Time Charolais, Hayden Farms, Premier Cattle Co., Link Charolais
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Severance Diamond Charolais and Angus
Performance and Quality

Bull Sale
Saturday • 1:30 pm CT

January 21, 2017

Kist Livestock Auction, Mandan ND

Selling-

e at
Watch sale liv om
n.c
www.dvauctio

40- Yearling Charolais Bulls
Selling many sons & grandsons of LT
Ledger.

40-Purebred Angus Bulls
Sired by SAV Seedstock, SAV Ten
Speed, SAV Recharge, Connely
Capitalist & Many More Sires

LT Ledger

SAV Seedstock

s

view catalog online at

Jan L. & Sally Severance
28200 254th St SW
Ryder, ND 58779
701-758-2478 Cell 701-720-2893
email: maizi@rtc.coop

www.severanceranch.com

Integrity Beef Alliance
(Continued from page 1)

They’re dewormed. They’re castrated.
They’re dehorned. We are sorting them
into uniform lots. We’re doing the commingling process. We’ve built a superior
set of genetics into them, so basically,
we’re stacking all these traits into one
animal.”
While alliance members are sure to reap
the generous rewards the program offers,
quality always requires work.
Genetic Component
To be eligible for Integrity Beef, cowcalf producers must maintain at least a 50
percent British cow-type herd. According
to Wells, that typically means Angus, Red
Angus and Hereford cattle will make up
the cow herd. Up to 3/8 Brahman influence is allowed in the program, which
makes a purebred Brangus cow eligible.
However, cattle with any dairy, Longhorn
or Corriente influence are not allowed into
the program.
Herds are deemed eligible or ineligible based on visual appraisal by a Noble
Foundation livestock consultant.
“It’s based upon the professional judgment of the livestock consultant looking
at the cow and making
sure she’s not carrying too much ear, too
much hump, too much
naval leather,” explains
Wells. “Of course, if
we look at a cow and
it’s obvious she’s got
any dairy, Longhorn
or Corriente influence,
that will make that one
individual cow ineligible. It won’t necessarily disqualify the entire
herd.”
Furthermore, producers must use registered
Charolais or registered
Angus bulls. Besides
being registered, all
bulls must be in the top
20 percent of their respective breeds for both
weaning and yearling
weights.
“Those are the only two EPD requirements that are hard and fast for the terminal program,” says Wells.
“The livestock consultants will sit down
with the individual rancher, and we’ll set
individual EPD parameters for calving
ease, birth weight and carcass quality to
meet the individual rancher’s goals.
“Ultimately, we want to have a calf that
we can wean off and, after a precondition-

ing period, is the biggest, heaviest calf
that we can possibly get off the ranch in a
certain year. When they hit that yard, the
expectation is that these cattle are going to
be some of the highest gaining cattle in the
yard,” he adds.
Because Integrity Beef is so focused on
the end product and meeting the demands
of order buyers for feedlots, using registered Charolais bulls was an easy choice,
notes Wells. The checklist of requirements
was met early on.
Program organizers wanted a breed that
could amply supply desirable sires to local
alliance members.
“Most commercial producers don’t want
to travel more than four to five hours to be
able to purchase their replacement bulls,”
Wells says. “Charolais has a large number of purebred breeders in the Southern
Plains that are attune to utilizing EPDs to
make the best quality bull possible.”
Plenty of local options available: check.
With maximum total sellable weight
coming off the ranch as a high priority,
Charolais was the best choice to meet that
need, as well.
“If you look at cattle on an age basis…
those Charolais-sired calves coming out of
Angus-based black-type cows will typical-

ly wean off heavier than that Angus-sired
calf out of that same Angus cow. Hybrid
vigor pays off,” describes Wells.
Genetic potential for high weaning
weight: check.
Ultimately, Integrity Beef is geared
toward supplying feedlots with the type of
calves they want to feed.
“The board of directors has heeded the
(Continued on page 8)
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ULTRASOUND CARCASS TESTED

28TH ANNUAL

Reeder, ND

Bull Sale
Friday, February 10, 2017



60

1 p.m. MST

Bowman Auction Market • Bowman, ND

SELLING



PUREBRED YEARLING

Charolais Bulls

Also Selling
10 Coming 2-Year-Old Bulls
by Private Treaty
We want them gone as soon as
possible. Call us for more details.

HC Polar Vortex 6078 Pld

BD: 3/8/16 BW: 96 Adj. WW/R: 887/117
EPDs: CE
3.8

BW
0.3

WW
45

DCR Morton Y15

YW MLK MTL SC
77 10
33 1.9

Homozygous Polled

Sires cattle that perform and grow from
the time they’re born to the time they are
finished. His progeny calf very easy and
have good dispositions. His daughters are
making good cows. He is a son of No Doubt
HC Morton 6080 Pld
BD:3/9/16 BW: 86 Adj.WW/R: 834/110 and a 3/4 brother to DCR Solution. If you
are looking for good calving-ease bulls and
EPDs: CE BW WW YW MLK MTL SC
top performance, take a loot at his offering
6.5 -1.9 36 76 7
24 0.9
in the February 10 sale.

WCR Polar Vortex 324
Homozygous Polled

Sires calving ease with outstanding weaning and yearling
performance. His bull calves are thick with good bone,
big scrotals and super dispositions. He has been used
successfully on first-calf heifers and has a very good
selection of bulls available in our February 10 sale.

Bulls fed free until April 1
Free delivery within 250 miles
Satisfaction guaranteed.

BHC Diablo 6128Pld

BD: 3/20/16 BW: 94 Adj.WW/R: 814/107
EPDs: CE
-.9

TR PZC BCC Diablo 3767
Homozygous Polled

He will have a large selection of bulls in our February 10 sale.
He sires calves that have tremendous depth and dimension.
His calves come easy, have super dispositions and offer
excellent eye appeal. His bulls are very aggressive breeders
that will get the job done for you.

BW
1.5

WW
30

YW MLK MTL SC
52
9
24 1.0

Thank you to everyone who bid and bought
bulls from our 27th Annual Sale last
February! Thanks to our many repeat
and new customers, it was a huge success!
Wishing everyone a prosperous 2017!

For a sale booklet or more information, call, write or e-mail us:

Ryan & Rhonda Honeyman
1006 11th Street NW • Reeder, ND 58649
701-853-2870 • Ryan 701-928-0788
honeymancharolais@hotmail.com

Blake Honeyman
701-206-0272
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Exploring Marketing Alternatives
By Wes Ishmael
Reprinted with permission, BeefMagazine.com and BEEF magazine

As cow-calf producers contemplate
marketing alternatives in the current
market, Glynn Tonsor, agricultural
economist at Kansas State University
encourages them to compare market-based value of gain projections to
guide more informed decisions.
“Many cow-calf producers are
understandably disappointed with their
current calf price prospects, which
may lead them to retain ownership
longer than originally planned,” says
Glynn Tonsor, agricultural economist
at Kansas State University, in the latest
issue of In the Cattle Markets. “Only
time will tell if that strategy proves
profitable. In the meantime, all producers are encouraged to conduct analyses
to compare market-based value of gain
(VOG) projections to guide more informed decisions.”
Similarly, livestock economist Harlan
Hughes, in his recent Market Advisor for
BEEF magazine, suggests producers consider the potential returns of backgrounding calves as an alternative to marketing
and/or retaining ownership through the

feedlot.
Tonsor shares an example of calf
weighing 550 pounds, with a mid-October
2016 sale price of $137.28 per cwt (Salina,
Kan.). He calculates the value of gain for
the four most likely scenarios facing folks
with a spring calf crop to sell.
First is preconditioning the calf for 35
days and adding 50 pounds, which offers
VOG of $17.52 per cwt.
The other scenarios Tonsor demon-

strates include:
Backgrounding calves for 100 days and
adding 250 pounds, market in January—
VOG of $63.49 per cwt.
Drylot wintering for 175 days and adding 175 pounds, market in April—VOG of
$66.69.
Preconditioning and winter grazing 165
days and adding 300 pounds, market in
April—VOG of $60.02.
Keeping in mind the different geography

assumed, Hughes projects a 550-pound
weaned steer calf sold in October 2016
for $165 per cwt (western Nebraska).
The scenarios he considers include:
• Selling steers and non-retained heifer
calves at weaning: Cost of gain for
raising calves=$1.53 per pound of calf
produced. Marketed in October 2016.
• Backgrounding calves in drylot,
569 pounds to 875 pounds. Cost of
gain=60 cents per pound. Marketed in
February 2017.
• Finish background calves in custom
lot, 875 pounds to 1,300 pounds. Cost
of gain=68 cents per pound. Marketed
in June 2017.
• Grow and finish calves in a custom
lot, 569 pounds to 1,300 pounds. Cost
of gain=57 cents per pound. Marketed
in May 2017.
Although it should go without saying,
Tonsor adds, “Any effort at delaying cattle
sales, or purchasing cattle for later sale at
heavier weights, exposes an operation to
both up-side and down-side risk.”

Saturday n February 11, 2017

12 Noon n At the ranch
east of Estelline, Texas

SELLING 200+ ANGUS BULLS and a
SELECT GROUP OF B3R CHAROLAIS BULLS!
n
n
n
n
n

50K on all bulls
First breeding season guarantee
Free delivery on purchases over $10,000
Delivery to central locations guaranteed
not to exceed $150 per head
Sight unseen guarantee

Ranch raised bulls for ranchers since 1955.
Mary Lou Bradley-Henderson n 940) 585-6471
James Henderson n (940) 585-6171
Minnie Lou Bradley
Ranch Office n (806) 888-1062
15591 CR K n Memphis, TX 79245

www.Bradley3Ranch.com

Bradley 10x5.25 bw.indd 1

12/16/16 7:59 AM

CHAROLAIS EDGE

page 7

Great Faces – Great Places
For Charolais Genetics

In South Dakota There Are Three Great Places To Buy Great Charolais Genetics
From Some Of The Greatest Charolais Breeders In The Country!

Sioux Empire Farm Show Charolais Show & Sale
Thursday, January 26, 2017 • W.H. Lyons Fairgrounds, Sioux Falls, S.D.
Charolais Show: 8:00 am; Sale: 12:30 pm

2016 Champions

A Midwest tradition of high quality bulls, bred females and show
heifer prospects. Don’t miss this exciting Charolais event featuring
some of the Midwest’s finest.
For Further Information & Sale Booklets, contact—
Dean Odden—Ree Heights, SD • 605-943-5601
Brian Driscoll—DeSmet, SD • 605-203-1289
Colt Keffer—Charolais Journal Rep • 765-376-8784
www.siouxempirefarmshow.org

Champion Female

Champion Bull

Black Hills Stock Show Charolais Show & Sale
Tuesday, January 31, 2017 • Rushmore Plaza Civic Center, Rapid City, S.D.
Charolais Show: 10:00 am; Sale: 1:00 pm
Without a doubt, the breed’s top multi-consignor bull sale! Multiple
national champion bulls have come out of this sale along with
numerous herd sires. Top quality females can be your claim at this
sale as well, Including elite show heifers and bred females.
For Further Information & Sale Booklets, contact—
Donnie Leddy—Stockholm, SD • 605-695-0113
Jim Scheel—Belvediere, SD • 605-545-1521
Black Hills Stock Show Office • 605-355-3861
Colt Keffer—Charolais Journal Rep • 765-376-8784
www.blackhillsstockshow.com

Champion Female

2016 Champions

Champion Bull

South Dakota Showplace Charolais Show & Sale
Wednesday, February 8, 2017 • Watertown Winter Farm Show, Watertown, S.D.
Show: 8:00 am; Sale: 12:00 pm Noon
Sponsored by the South Dakota Charolais Breeders Association,
this sale will feature lots from many of the elite programs in
South Dakota that have sculpted the Charolais breed nationwide.
Selling bulls and females for the most discriminating breeder.
For Further Information & Sale Booklets, contact—
Alan Vedvei—Lake Preston, SD • 605-860-1135
Scott Jensen—Lake Preston, SD • 605-860-1226
Colt Keffer—Charolais Journal Rep • 765-376-8784

Champion Female

2016 Champions

Champion Bull
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Integrity Beef Alliance
(Continued from page 4)

Bull Sale

Platte, South Dakota

April 8 , 2017 • 1 p.m.

DAVID MASON th
Phone & Fax: (605) 337-2521
Cell: (605) 680-0780

CLARENCE E. MASON
Phone: (605) 337-3545
www.pvfcharolais.com

Platte Livestock Auction, Platte, SD

Selling 65 Calving Ease Bulls including —

advice of those feedyards that are interested in the program, and we’ve really tried
to tailor our end product to what the buyer
wants,” Wells says. “They do like that
black nosed, smoky calf. They recognize
the carcass traits that it’s going to bring
to the final product. They also recognize
those calves are going to have explosive
growth in the feedlot.”
Another attribute, Wells says, feeders
and packers appreciate is the Charolais
breed’s ability to grade on the rail. He
notes that one of his producers who sells

all calves must have individual identification, be polled or dehorned, and bull
calves must be castrated.
In addition to the herd health protocol,
all calves in the program must be weaned
and backgrounded for a minimum of 60
days.
“We used to do 45 [days], and the
feedyards came to us and said, ‘If you do
60, we can give you the biggest bid price
we possibly can,’” says Wells. “Years
ago, I had an order buyer who was that
honest. He actually opened up his email
that he’d gotten from the feedyards that he
represented for the day, and he showed me
what their bid prices were. He said, ‘If you

45 Yearlings • 16 Falls • 4 Two-Year-Olds

LT Reserve 3274

Lance Thiry will be offering —
30 Red Angus & 15 Black Angus Heifers
with Charolais calves at side, born in February.

For More information Contact—

DAVID MASON
(605) 680-0780
Lance Thiry
(605) 680-4367

www.pvfcharolais.com

Cattle being staged for the Integrity Beef Alliance Commingled Sale. This
draft represented cattle from four different ranches.

Charolais-sired smoky calves consistently
reaches 80 to 85 percent USDA Choice
levels.
Supplying the right type of calf to feedlots: check.
In fact, according to Wells, there isn’t a
difference in premiums paid between Angus-sired and Charolais-sired calves in the
program. They both receive high premiums. However, heavier calves on sale day
obviously bring more on a per head basis.
Standard Herd Health
Integrity Beef Alliance requires its participants to follow a standard health protocol. They can do more health-wise (vaccinations, etc.) than the protocol demands,
but they must do the minimum. Deviating
from the products on the protocol makes
producers ineligible for the program.
While implants are optional, things like
blackleg and upper respiratory vaccines
and brand-name dewormers are not.
“We do that because we want to have a
uniform product,” Wells states.
Moreover, all animals in the program
must have a negative persistently infected-bovine viral diarrhea (PI-BVD) status,

would have gone 60 days, I could have
given you another nickel a pound.’”
In 2015, the alliance made 60-day weaning mandatory. Coincidentally, in 2015
the alliance saw its biggest premiums yet.
According to the Oklahoma State University (OSU) Ag Economics Department,
that year heifers brought $17 per hundredweight (cwt.) and steers saw a $27 per
cwt. premium.
Nutritional Requirements
The alliance expects sustainability from
its members on a year-round basis.
“We don’t want to see a producer who
has an Integrity Beef sign hung on the
gate, and his pastures look like a feedlot
because he’s grazing it down to the dirt,”
clarifies Wells. “We expect the cow herd
to be properly managed, nutritionally
speaking.”
Probably the most nutritional emphasis
though, is put toward the calf crop. Calves
are expected to be bunk and water trough
trained before sale day. They should be
eating at least a 14 percent protein and 70
percent total digestible nutrient diet.
Wells says if the calves have been
(Continued on page 18)

CHAROLAIS EDGE

page 9

page 10

Winter 2017

Cattlemen’s College at 2017 Cattle
Industry Convention and NCBA Trade Show Offers
Ample Opportunity for Ranching Operation Improvement
Compiled from information at Convention.BeefUSA.org

will learn how to use and exploit dependable genetic information through
the supply chain.

The 2017 convention marks the 120th
annual convention, which has grown to
become the largest cattle industry event in
the country, featuring the joint and individual meetings of five industry organizations. Join fellow colleagues February 1-3
in Nashville, Tennessee. Registration is
required to attend the Cattlemen’s College
classes.
Cattlemen’s College Schedule
Tuesday, January 31
• Turning Loss Into Gain: Managing
Genetic Risk to Improve Fertility
Presented by Alison Van Eenennaam,
Ph.D., Cooperative Extension Specialist, Animal Genomics and Biotechnology, University of California, Davis
and Megan Rolf, Ph.D., Assistant
Professor of Animal Breeding, Kansas
State University
Hear how new genetics research
could help increase fertility in the cow
herd.

• New Genetic Tools for Building
More Productive Cow Herds and
More Valuable Feeder and Fed
Cattle
Presented by Kent Andersen, Ph.D.,
Genetics Associate Director of Global
Technical Services, Zoetis
Attendees at this interactive session

Wednesday, February 1
• The Big Picture for Beef: Meeting
the Expectations of a Changing
Consumer. Presented by Cameron
Bruett, Head of Corporate Affairs,
JBS, USA
Consumer and customer expectations
many times demand change on the
ranch. Hear how to balance these
expectations with input costs and
competition from other proteins.
Additional Sessions
• 25 Years of National Beef Quality
Audits Impact
• Beef’s Taste Experience
• The Basics for Soil Health Management in Pastures and Rangeland
Systems
• Managed Grazing to Optimize Sustainability of Rangeland and Pasture
Based Systems

• Managing Forages to Meet Beef Cattle Nutrient Needs
• Immune Priming and the Value of
Calf Management
• Improving Cattle Health Through
Genetics Selection
• The Future of Cattle Feeding in
America
• The Family Ranch—Part Reality TV
Show and Part Paradise!
• Alternative Income Sources for the
Farm or Ranch
• Capturing Value of Genetics and
Management
• Reducing Lameness and Improving
Cattle Structure Through Genetics and
Management
• Developing Heifers for the Long Haul
• Cow Efficiency and Stayability
For more information on these Cattlemen’s College class details, or to register,
visit Convention.BeefUSA.org.

www.rancherschoicesale.com

Mark Your Calendar!
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HACC Distance 560 Pol

M881356 • LT Long Distance 9001 PLD Son

HACC Crossfire 544 Pol

M880447 • Eatons Cross Fire 10365 Polled Son

Eltopia,Wash.
14th Annual

Rancher’s
Choice Sale
Selling open Charolais heifers this year.

KL Wrangle Up 502 P

M882125 • TR MR Wrangle Up 2502Z Son

“Your Northwest Source for Quality Charolais Cattle”

William Keifer
17661 State Route 194
Pullman, WA 99163
509-432-4802
facebook.com/keiferlivestock

HANG’N A
CATTLE COMPANY
Alan & Leslie Alexander
5412 Birch Road • Pasco, WA 99301
509-727-9151 Alan’s cell
hangna@owt.com
www.hangnacattle.com

CHAROLAIS EDGE
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Charolais & Simmental Genetics
Tuesday

37th Annual
Production Sale

March 7, 2017 1:30 p.m. Kist Livestock, Mandan, ND
Selling Top Genetics in Both Breeds

Auctioneer: Lynn Weishaar
Raising Charolais since 1958 and Simmentals since 1968.
A special thank you to all our present and new customers.

100 Spring Charolais Bulls
60 Spring Simmental Bulls
5 Open Charolais & Simmental Heifers

DCR MR D7 BD: 2/7/2016 BW: 78
205 wt/R: 925 lbs./123 EPDS: BW -1.0
WW 41 YW 58 MLK 20 MTL 40 TSI 198
SIRE: WCR SIR DUKE 8141
DAM: DCR MISS SHES ON FIRE B76

DCR MR D22 BD: 2/6/16 BW: 79 205
wt/R: 817 lbs./109 EPDS: BW 0.5 WW 46
YW 67 MLK -1 MTL 22 TSI 204
SIRE: WR WRANGLER W601
DAM: DCR MISS PROSPER B160

DCR MR D163 BD: 2/22/16 BW: 95
205 wt/R: 850 lbs./106 EPDS: BW 0.9 WW
38 YW 75 MLK 10 MTL 29 TSI 217
SIRE: DCR MR SUBSTANCE A240
DAM: DCR MS LADYTUFF A103

DCR MR D227 BD: 2/29/16 BW:102
205 wt/R: 879 lbs./110 EPDS: BW 2.2
WW27 YW41 MLK 7 MTL20 TSI 180
SIRE: SPARROWS ESCOBAR 429B
DAM: DCR MISS 524U BUCKLE A91

DCR MR D461 BD:3/21/16 BWT:94 205
wt/R: 914 lbs./114 EPDS BW 1.4 WW 40
YW 66 MLK 10 MTL 30 TSI 207
SIRE: NGC LENDER 404B/ET
DAM: DCR MISS ROYAL OAK Y435

Directions:
West of Bismarck, ND.
Take I-94 to exit 134.
Go 2 miles north 1 mile west.
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Doll

Charolais Ranch
Raising top Charolais since 1958.
Visitors Always Welcome.
www.dollranch.net
3991 36th Street
New Salem, ND 58563
dollfarm@westriv.com
dollboyz@westriv.com

DCR MR D112 BD: 2/15/16 BW:97 205
wt/R: 964 lbs./120 EPDS: BW 0.3 WW 40
YW 71 MLK 12 MTL 32 TSI 21
SIRE: DCR MR B247
DAM: DCR MISS 535XBANDITOA140

DCR MR D360/ET BD: 3/13/16 BW:88
205 wt/R: 834 lbs./106 EPDS BW -0.3
WW33 YW61 MLK 9 MTL25 TSI 209
SIRE: LT LEDGER 0332P
DAM: JCH MISS BULLDOZER T388

DCR MR D520 BD:3/31/16 BW:95
205 wt/R: 968 lbs./117 EPDS: BW 1.5
WW 50 YW 89 MLK 12 MTL 37 TSI 225
SIRE: WCF MR SILVER GUN 467
DAM: JCH MISS 402 PRO 155

Charles and Pamela Doll 701-843-8673
Harlan and Jodie Doll 701-843-8771
David and Donna Doll 701-843-7947
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Searching for
a Herd Sire?
Call about these VCR prospects selling in the
South Dakota Winter Sales.

Sioux Empire Farm Show

Thursday, January 26 — Sioux Falls, S.D.
Herd Sire Prospects –
• VCR Gemstone 622 P
2-17-16 M880993 AWW/R: 729 lbs./102
EPDs: BW: 0.4 WW: 27 YW: 52 TM: 34 TSI: 200
Sire: HC Rhinestone 8355 Dam: 2244 x 914
Top 3% Milk; 5% TM; 15% MB

Black Hills Stock Show

Tuesday, January 31 — Rapid City, S.D.
Herd Sire Prospects –
• VCR Silverman 613P
2-14-16 M880994 AWW/R: 773 lbs./108
EPDs: BW: -1.8 WW: 37 YW: 66 M: 8 TM: 27 TSI: 205
Sire: VCR Sir Silverman 508 P Dam: 38 Special x Design
Top 15% BW, WW, YW; 20% TSI

• VCR Ledger 633 P

• VCR Prince II 1558 P
10-7-15 M874074 AWW/R: 721 lbs./111
EPDs: BW: -1.1 WW: 33 YW: 56 M: 13 TM: 30 TSI: 197
Sire: VCR Prince 236 P Dam: Paul 9803 x Duke H096

2-20-16 M880996 AWW/R: 743 lbs./104
EPDs: BW: -2.1 WW: 29 YW: 56 M: 11 TM: 25 TSI: 207
Sire: LT Ledger 0332 P Dam: Real Deal x 2244

Top 25% BW, WW, Milk

Top 15% BW; 25% REA; 10% MB; 20% TSI

South Dakota Showplace
Wednesday, February 8 — Watertown, S.D.
Herd Sire Prospect –
• VCR Silverman 644 P
2-24-16 M877034 AWW/R: 727 lbs./102
EPDs: BW: 1.8 WW: 34 YW: 64 M: 10 TM: 27 TSI: 200
Sire: VCR Sir Silverman 508 P Dam: INXS x Vision
Top 20% WW, YW; 30% TM, TSI

Bulls with Balance
& Predictability!
We also have 20 fall 2015 born and 80 spring
2016 born quality performance polled bulls
available at private treaty.

VCR Legendary 462 Pld
Top 7% WW • 4% TSI • 5% YW

HC Rhinestone 8355 Pld
Top 3% Milk • 6 % REA, MB

Vedvei Charolais
Stop by the ranch or
give us a call!

Alan & Deb Vedvei
44213 204th St. • Lake Preston, South Dakota 57249
(605) 847-4529 • vedveicharolais@gmail.com

www.vedveicharolais.com

2000 AICA Seedstock Producer of the Year

Feeding Cull Cows Prior
to Sale May Add Value
K-State specialist gives tips aimed at boosting ranch revenues.
Every year beef cattle producers have
to make decisions about how to handle
open cows that didn’t become pregnant.
Most producers simply sell the animals
after pregnancy check time. However, it’s
possible that with a little more investment,
they can provide more revenue to their
operation, according to Kansas State University professor Chris Reinhardt.
Cull females make up around 20 percent
of ranch revenues, he said. Through proper
marketing, it is possible to add value
before selling the animals.
“There are two different types of cull
females,” said Reinhardt, who is a beef
specialist with K-State Research and Extension. The first is an older cow that has
been a productive cow in the past, but for
whatever reason, did not become pregnant
this year. It’s possible she’s missing teeth
so she cannot process the nutrients available and was thin at breeding time.
On a price-per-pound basis, a thin cow
will bring in less revenue than a heavier,
fatter cow will, but there is an opportunity
to add value to the thin cow.
“Given the amount of rain this year,
the amount of grain available, the price
of feed and possibly standing pasture on
which you could supplement, producers
have the opportunity to add pounds to thin
cows. If a cow is old and thin there is an
opportunity to add weight and actually
increase her weight, as well as the price
per pound you receive, by feeding her for
a period of time.”
Producers, however, should be mindful
of the law of diminishing returns. If a cow
is thin there is probably a reason, such as
poor teeth. If that’s the case, high quality
silage, grain, protein supplements, hay and
pasture can help add condition to the cow.
While she may not gain weight as she did
in the past, the use of high quality feeds
can help. This typically takes six to eight
weeks.
“Our goal is to put on weight, body
condition, muscle, and fat, and get them
to market,” Reinhardt said. “The length
of time the cow is on feed will be driven
by how thin she is and the cause of her
loss of condition. If it is a matter of old or
missing teeth and we can feed her grain,
corn silage, or distiller’s grains, the goal is
to move her body condition score to a five,
in which she has full expression of muscle
and a slight but not excessive cover of fat
over the ribs, brisket, and round. Anything

beyond a body condition score of five,
where we begin to see overall smoothness and pockets of fat, and she rapidly
becomes inefficient.”
Reinhardt referred to a body condition
scoring method for beef cows, which
describes an animal’s relative fatness on a
nine-point scale. A body condition score
of five (BCS 5) is average. A score of one
would be extremely thin. Nine is extremely fat.
The goal is to feed the cow to a BCS of
five or five and a half, he said. This raises
the cow to a different carcass value grade,
which boosts what the buyer will pay per
pound.
Reinhardt encourages Kansas producers
to work with local K-State Research and
Extension staff to develop a program for
each female.
Feeding to Sell as Bred Cattle
“If a producer has a fairly young cow,
that for whatever reason didn’t settle
during the breeding season, they could
feed her to rebreed and sell,” Reinhardt
said. “This is a unique year as we are going to have inexpensive grain and a lot of
ranchers have abundant hay. Some cattle
producers in the south still have really
good grass. This presents an opportunity to
turn her from an open female in the fall in
a marketplace flooded with open females
to a fall calving cow for next calving
season.”
“There are plenty of fall calving operations who are looking to bolster their
numbers and bring in bred females as
opposed to carrying over an open female
throughout the season waiting for the next
breeding season,” Reinhardt said. “There
is an opportunity to add price per pound to
her as a useful, reproductive female.”
As fertility tracks in a linear fashion,
Reinhardt recommended producers improve the body condition score of open
cows. He also recommended having a
veterinarian ensure that such cows do not
have health issues that could be preventing
them from conceiving.
“Producers do not have to be nearly
as aggressive in feeding these females
if they are looking at an early winter or
mid-winter breeding time,” Reinhardt said.
“Good quality feedstuffs must be available
to meet the nutrient requirements for that
open female as she should put on a little
weight.”
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Quality + Performance Bull Sale
Selling 20 Charolais and 5 Red Angus Bulls

Friday, March 17, 12:30 p.m. • Bowling Green, Mo.
With the Eastern Missouri Commission Co. Special Cow Sale
First Breeding Season Guarantee • Complete Performance & Ultrasound

The Charolais Bulls Selling Average—

• BW: 81 lbs. • EPD BW: -0.9
• AWW: 685 lbs. • EPDs: WW: 31; YW: 60
• TSI: $205.33 • Top 20%
• Yearling Performance & Ultrasound available January 15

Sires Include -

Ledger, Big Ben, Capital Gain & Lincoln (Ledger)

MBS

CMikeH&ABrianRSchumacher
OLAIS
14809 Pike 139
Bowling Green, MO 63334
(573) 324-2528 home
(573) 470-5411 Cell
fdrsgrn@sbcglobal.net

Give us a call for
a sale catalog and
information.

Friday, April 7, 2017
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In the pasture

Lower birth weight ■ MORE LIVE CALVES
Increased weaning weight ■ MORE POUNDS AT WEANING

In the feedlot

Higher yearling weight ■ MORE POUNDS, EFFICIENTLY

At harvest

Increased carcass weight ■ MORE POUNDS AT HARVEST
Larger ribeye ■ BETTER YIELD GRADES
More marbling ■ HIGHER QUALITY GRADES
Commercial cattlemen trust registered
seedstock breeders to make documented genetic
improvements that provide them the opportunity to succeed.
From 2004-2014, the 2015 AICA National Cattle Evaluation Genetic
Trend illustrates Charolais seedstock breeders are doing their job!
The trend shows dramatic improvements in
every trait of economic importance.

2004-2014 NCE Charolais Genetic Trends
2004
2014

BW

0.8
0.4

WW

19.1
26.8

YW

33.7
49.0

CE

1.6
3.4

CW

11.4
16.9

REA

.18
.32

Marb

.01
.04

More pounds.
More profits.
Charolais keep it real.
AMERICAN-INTERNATIONAL CHAROLAIS ASSOCIATION
© American-International Charolais Association 2016

10x10.75 bw-Edge.indd 1

11700 NW Plaza Circle ■ Kansas City, Missouri 64153 ■ 816.464.5977
Fax: 816.464.5759 ■ www.CHAROLAISUSA.com

12/23/15 7:47 AM
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Stewart & Steffensen Charolais
10th Annual Bull Sale

Saturday, February 11, 2017
12 noon • Madison Sale Barn
Madison, South Dakota

Also selling
Red Angus Bulls

Stewart
Charolais
Jeff & Linda Stewart

44399 207th St. • Lake Preston, SD 57249
605-847-4836 • 605-860-1187 cell

Steffensen Charolais

Travis & Deb Steffensen
21269 US Hwy 81 • Arlington, SD 57212
605-983-5497 • 605-203-0551 cell
Tested • Proven • Guaranteed

48th Annual Bull Sale

April 29, 2017

"Our best set yet..."
• 209 Bulls on Performance Test
• Average 205 Day = 708 lbs, Top 100 Average 773 lbs
• At least 80 bulls in the Top 25% of the Breed for
BW, WW, YW, and $TSI
• 22 full brothers and 100 three-quarter brothers
• 131 are sired by a current AICA Trait Leader

Jeff Eschenbaum
(605) 860-0505
Sterling Eschenbaum
(605) 203-0137
Ty Eschenbaum
(605) 203-1082

CharolaisBulls@outlook.com

WIENK CHAROLAIS.COM
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Integrity Beef Alliance
(Continued from page 8)

weaned and backgrounded properly, the
transition from the ranch to the receiving
pens in the feedyard should be uneventful.
“Basically, it gets down to [the calves]
have a job, and their job is to eat and gain
weight. When we send them to the sale
barn, or we send them to the feedyard, we
just change their office location. Their job
is still the same,” he emphasizes.
Commingled Calf Sale
While ranchers work tirelessly to ensure
the sale barn is uneventful for their calves,
they fully expect it to be a profitable day
for the ranch’s bottom line.
Alliance members are not required
to sell their calves in the Integrity Beef
Alliance Commingled Calf Sale, however,
many do. The calf sale is hosted the first
week of December at the OKC West Livestock Market in El Reno, Okla.
Around 2,100 alliance calves were marketed through the 2016 calf sale.
The commingled calf sale is truly where
the hard work pays. Calves from participating ranches are sorted into uniform
groups based on sex, type and weight
within 50-pound increments. Thanks to the
alliance’s stringent health protocol, calves
are uniform in their health status, too.

“The commingled sale allows everybody to sell every calf as if it’s coming off
a large ranch,” Wells explains. “That guy
that has five head, his five head are going
to get commingled into a draft where they
need to be, and he’s going to sell like a
producer that has a 100 or 200 head in

“We’ll put together drafts that are very
uniform in type, so uniform that I’ve had
producers who cannot recognize their own
calves in that draft of cattle,” he chuckles.
The OSU Ag Economics Department
attends the calf sale each year to record
prices received on different calf parame-

Preconditioning cattle will help better manage shrink when cattle arrive at the sale
barn. Cattle on the right are Integrity Beef Alliance 60-day preconditioned calves
and are eating. Cattle on the left are not program cattle and most likely have not
been exposed to feed previously.

one draft, so it gives them that strength of
numbers.

34th Annual Production Sale
Friday, January 27, 2017 • 1:00 p.m. MST
IN OUR HEATED SALE FACILITY AT THE RANCH
3 Miles west, 1 ½ miles north & ½ mile east of Bowman, ND
BS Avalanche B302
Sire: Wrangler W601; BD: 2-12-13
BW: 88; AWW/I: 813/100;
ADG: 3.14 SC: 38 cm; REA: 0.56; IMF: -0.09
EPDs: CE: 4.0 BW: 0.3 WW: 24 YW: 38
M: 12 TM: 24 SC: 1.3

SCR Sir Stash 206 PLD
Sire: HC Stash 0383 0767; BD: 2-8-12
BW: 84; AWW/I: 765/108; AYW/I: 1340/112
ADG: 4.07; SC: 36 cm; REA: 15.1; IMF: 2.43
EPDs: CE: 8.1 BW: -0.5 WW: 21 YW: 35
M: 11 TM: 22 SC: 0.8

Selling

ters such as calf type, management style,
weaning length, etc. This information year

24th A N N U A L
Saturday, March 4, 2017

after year confirms the alliance continues
to produce premiums for its members.
Joining the Alliance
To date, Wells says the program has
consistently grown about 10 percent
annually. Slow growth has been purposeful as end product merit is critical to the
reputation and reliability of Integrity Beef
Alliance.
To join the alliance, producers may be
recommended or self-nominated to the
board of directors. Beyond that, a Noble
Foundation livestock consultant, ag economist and a range and pasture specialist
will begin developing a relationship with
the producer to ensure they are eligible,
or may become eligible, for the program.
Once the operation is compliant with all
alliance protocols, the board of directors
authorizes entry into the program.
“We want to see this program grow,”
says Wells. “It’s got a great reputation in
Oklahoma and Texas, and I see that more
national buyers will recognize the logo
and want in. There’s a demand for these
quality cattle. The demand far exceeds
supply. We don’t see that there is a day
anytime soon that supply will outstep
demand.”
For more information, contact Wells at
(580) 224-6434 or rswells@noble.org.

75 Bulls Sell

Plus 20 Charolais Composite Heifers

1 p.m. • PF Sale Facility, On the Farm • Mtn. Grove, Mo.

Including the Peterson Red Hots — Charolais x Red Angus Composites
Real world production. Bulls developed in the Ozarks on fescue.
Performance data available and all bulls guaranteed Trich and BVD free.

70

Yearling
Bulls

Fed Free until April 1st
Free Delivery up to
300 miles

SCC Superman 61Z Pld
Sire: CCR RC Superman 0767; BD: 3-5-12
BW: 87; AWW/I: 824/123; AYW/I: 1523/119
ADG: 4.39; SC: 39 cm; REA: 17.06; IMF: 2.8
EPDs: CE: 3.3 BW: 1.2 WW: 48 YW: 86
Find us on Facebook
M: 9 TM: 33 SC: 0.4

M6 Makes It Easy 723 P ET

HF-PF Classic Vortex 1511 P - He Sells!

Top 5% WW; 15% YW; 8% MB; 25% TSI

Polar Vortex x Hoodoo • Solid EPD Spread

• Select from Sire Groups
• Delivery to adjoining states
View Catalog Online at:
www.charolaisusa.com
SALE MANAGER:

JAY and SUSAN SOREIDE

Joy, Zach, Kaylee, Casey and Johnny Kinsey
8307 149th Ave. SW • Bowman, ND 58623

(701)523-5355 or Cell (701) 523-1323
soreidecharolais@ndsupernet.com

Clilfford Mitchell
(405) 246-6324
ccmosu@msn.com

Peterson
Farms
Charolais
Steve & Sandy Peterson
Jeremiah, Andrew & Joey

8767 Outer Road • Mtn. Grove, MO 65711
(417) 926-5336 • (417) 259-1493
Registered Charolais Breeders
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